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Nobody in the 
world closes more 
real estate than 
RE/MAX.
With a presence in over 100 countries and territories, the      
RE/MAX network’s global footprint is unmatched by any other 
real estate brand. RE/MAX has helped millions of families buy 
or sell a home. Each year, RE/MAX agents help hundreds of 
thousands of families; every 30 seconds they help someone 
find their perfect place.

RE/MAX is the most recognized real estate name on the planet. 
From Switzerland to St. Croix and New York to New Zealand, 
distinguished customers associate RE/MAX with the best agents 
in the business. RE/MAX is also the most advertised brand in real 
estate.
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Unmatched global 
referral network

Remax Offices

123,000+ 
Agents Worldwide

100+ 
Countries

7,900+ 
Offices





67,000+ 
Agents in all 50 states



Other companies may talk about their referral network, but no one can match 
the pool of potential buyers that come from RE/MAX's unrivaled national and 
international network of outstanding agents. And, wherever you are moving to 
next, we've got the right agent for you.
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RE/MAX Elevate
RE/MAX Elevate opened in May 2019 in Downtown Louisville, the 
heart of Boulder’s East County. Rooted in a longstanding legacy 
of real estate success, this boutique office is the sister franchise 
of RE/MAX of Boulder, the leader in Boulder Valley real estate for 
over 40 years.

The Realtors at RE/MAX Elevate are handpicked. They’re award-
winning, highly experienced, and top Realtors in East Boulder 
County who offer superlative client service. And best of all,  
RE/MAX Elevate Realtors care.

That’s why RE/MAX Elevate’s motto is “We Heart Louisville” and 
we love East Boulder County. RE/MAX Elevate was awarded 
Boulder Weekly’s Best of Boulder East County in the annual 
reader’s choice survey.

RE/MAX of Boulder
Founded over 40 years ago, RE/MAX of Boulder has earned its 
place as the longstanding leader in real estate for Boulder Valley 
and beyond. RE/MAX of Boulder was the third franchise to open 
in RE/MAX history when it was established in 1977 by its Owner & 
Founder Tom Kalinski.

The Boulder office has been a model of success from the 
beginning. They have over 100 award-winning Realtors who 
are among the best in the nation, averaging over 15 years 
of experience. Their team has expert knowledge, seasoned 
backgrounds, and are dedicated to their clients, going the extra 
mile to help clients navigate an often times challenging market. 
Bottom line? They’ve helped a lot of people achieve their dreams 
and find their place in Boulder Valley.

RE/MAX has been the #1 company in Boulder Valley home sales 
for more than 30 years of our 40+ year history and the #1 single 
RE/MAX office in the U.S. 8 times. Whether you’re looking to buy 
or sell a home, RE/MAX is eager to help you with all your Boulder 
Valley real estate needs.
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RE/MAX vs. the industry
NATIONAL, FULL-SERVICE BROKERAGE BRANDS

TRANSACTION  
SIDES PER U.S.
AGENT 1

U.S.
TRANSACTION
SIDES 2

U.S. BRAND
AWARENESS
(UNAIDED)3

COUNTRIES &
TERRITORIES

OFFICES
WORLDWIDE

AGENTS
WORLDWIDE

RE/MAX 15.7 979,522 37.3% 110+ 8,664 137,792

ERA Real Estate 8.6 110,686 2.0% 33 2,300 36,700

Realty Executives 8.1 54,579 0.2% 6 500 8,000

CB 7.8 706,420 19.4% 40 3,100 98,600

Redfin 7.6 60,510 9.0% 2 500 7,924

COMPASS 7.5 144,784 1.3% 1 300 19,385

Sotheby's 7.2 150,738 3.9% 75 1,000 24,000

KellerWilliams 7.2 1,154,613 14.1% 51 10,070 176,467

Century21 7.1 359,430 33.4% 84 13,222 144,700

Berkshire Hathaway 7.1 359,859 8.7% 9 1,500 50,000

Better Homes and 
Gardens

6.9 85,457 1.9% 5 400 12,500

exp Realty 6.1 238,981 0.3% 9 NA 41,313

Realty One Group 5.8 87,512 0.3% 2 300 15,000

HomeSmart 3.7 74,200 0.3% 1 180 20,000

©2021 RE/MAX, LLC. Each Office Independently Owned and Operated. Data is full-year or as of year-end 2020, as applicable. Except as noted, Coldwell Banker, Century 21, ERA, Sotheby’s and Better Homes and Gardens data is as reported by Realogy Corporation on SEC 10-K, Annual 
Report for 2020; data for all other competitors is from company websites and industry reports. 1U.S. transaction sides per agent are from the T3 Sixty Real Estate Almanac Enterprises report, citing 2020 transaction sides and agent counts, some of which are estimated by T3 Sixty. 2RE/
MAX, Keller Williams, Berkshire Hathaway HomeServices, Compass, Better Homes and Gardens, Century 21, Coldwell Banker, ERA and Sotheby’s transaction totals include commercial transactions while totals for all other brands are residential only. 3MMR Strategy Group study of unaided 
awareness among buyers, sellers, and those planning to buy or sell; asked, when they think of real estate brands, which ones come to mind? 21_303352
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The difference
is dramatic.

Real Estate Report
Our annual Real Estate 
Report is the definitive resource 
for Boulder County real estate 
with vital statistics and forecast. 

Leadership by the Numbers
Our office has 203 total deals in 
2021 so far, and that's just in Q1. 
and $1.428 billion in real estate 
sales among our 140 licensed 
brokers.

The Vault
The Vault is our  company’s 
exclusive online searchable 
database of homes that are not 
yet on the market. For buyers, 
this means a wider pool of 
homes to consider. For sellers, 
this means additional exposure 
when selling your home. 1 in 4 
homes are sold in-house.

Total $ Volume (By Office)
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Your Team







Experience

Brad has deep Colorado roots (four generations to be exact)
and has been in the real estate industry since 1983.

Superior Process

The biggest factor that successfully gets a house sold is 
the ability of the client to make quality decisions. We’ve 
designed our process to remove sources of confusion and 
provide clarity so that you can make decisions to successfully 
complete your transaction. 

Relationship-Focused
We focus on relationships, not transactions. We want to be 
your team of advisers for life and help you use real estate to 
fund your dreams. Our advice and service revolves around you.

Professional Service Network

We have access to a network of highly qualified service 
professionals who can attend to your home’s needs throughout 
the sales process, from cleaning and staging to repairs and 
maintenance. We never refer a partner who we wouldn’t 
personally hire ourselves.970.381.0505

brad@bradclarkson.com

www.bradclarkson.com



Brad Clarkson
970.381.0505 • BradClarkson.com

Your Team

970-381-0505  brad@bradclarkson.com 

Brad Clarkson
Broker’s Agent

I’m a fourth generation 
Colorado native with a 
new home building and 
selling background. I’m an 
experienced real estate investor 

who believes there’s no better investment than real 
property. I have been selling real estate throughout 
the Northern Front Range since 1983.

My areas of specialty also include relocation, 
commercial and residential investments, exchanges 
and financing. I enjoy working with people. My 
knowledge benefits not only experienced buyers 
and investors, but first-time buyers and sellers as 
well.

I am dedicated to bringing value and results to my 
clients with the utmost professionalism, quality 
customer service, and unfailing attention to detail.

Expertise:
Residential and Commercial Real Estate and 
Operations Management

 Sales, leasing management and sales management

 Corporate relocation and referrals

 Residential home building

 Served on regional, state and national REALTOR 

   committees and boards

Dana Leventhal
Director of Marketing and Communications

Supports agents by planning and managing digital 
and offline marketing strategies to showcase listings 
for maximum exposure. Each marketing campaign is 
uniquely tailored to the listing by communicating the 
story of the home and optimizing reach to produce 
measurable results. She also helps agents build their 
brand presence and connect with prospective clients, 
while developing and executing company marketing 
and public relations strategies.

Brittany Gallicchio 
Contracts Manager

Brittany facilitates the entry of new listings, including 
gathering photos and documents, entering listings 
into the MLS, and print marketing. She also oversees 
contract processing, which includes ordering title work, 
updating MLS status, and ensuring attorney review. 
Additionally, she is available to answer questions 
and assist with any hurdles or issues that may occur 
throughout the process.

Stephanie Wickstrom
Closing Manager

Stephanie oversees our commission and escrow 
accounts, as well as maintains agents’ files before 
and after closing. In collaboration with our in-house 
attorney and managing Broker, Stephanie’s main 
responsibility is to make sure that each transaction’s 
paperwork is in compliance with the Colorado Division 
of Real Estate. This means following up with each agent 
to guarantee every document has been appropriately 
completed. She also oversees administrative functions 
and daily operations as well as supports office staff. 

Diana Carter 
Marketing Director

Diana creates and coordinates all print advertising 
for the office and individual agents. Produces 
a monthly real estate magazine and weekly 
newspaper ads including open houses, manages the 
advertising account, and agent billing. She manages 
ListingsMagic accounts and advises agents on all 
local and national advertising available.

Cade Johnson
Broker Assistant

Cade oversees and coordinates 
Brad’s entire operation. He 
administers the creation and 
marketing of listings on the MLS 
and through 3rd party marketing 

agencies, maintains Brad’s website and online presence, 
manages social media, and performs pre-listing market 
research. He facilitates each transaction from beginning 
to end, communicating and coordinating with clients, 
agents, and other industry professionals. Most 
importantly, Cade allows Brad to be “in two places at 
once”.



Brad Clarkson
970.381.0505 • BradClarkson.com

Client Feedback

Brad and Cade were extremely helpful when my husband and I started searching 
for a new home. They gave us tips on ways to make our offers more aggressive 
and stand out which is something any home buyer in Colorado right now knows 
is crucial to getting the home you want. They answered our questions in a timely 
matter sometimes even outside of business hours. Our closing process was a 
breeze as well due to Brad having worked previously with the realtor selling the 
home we ended up purchasing! We’ve already recommended him to family and 
friends and will absolutely use his services again!

- Loveland, CO Client

We were unsure about what kind of house we wanted, and where to be in Boulder, 
and Brad had an uncanny ability to help us figure out what we wanted.  Then 
when we found the house we liked, he did all he could to make it happen.  He is a 
kind, ethical person that really cares about his clients.  After the transaction, Brad 
continues to be available for questions and input.  He is an amazing realtor, and we 
consider him to be a personal friend.

- Boulder, CO ClientI had an excellent experience selling my house through Brad.  He's a top notch 
real estate professional and is very friendly and easy to work with. The whole sale 
process went off without a hitch and I would use Brad again for future real estate 
sale or purchases.

Brad and Cade were wonderful to work with!! Very responsive and helped facilitate 
and co-ordinate the sale of our rental property (house) in record time. Met with 
the tenant to review property before going on market, immediately organized 
cleaning and repairs right after tenant moved out (the next week), made sure 
communications and actions required with title company were met. Stayed in 
touch every step of the way from listing to closing. We were an out of state seller 
and they took care of everything. Highly recommend them for a smooth and 
professional sale of any type of property.

- Commerce City, CO Client

Brad and Cade did a fantastic job for us in all facets. As first time homebuyers 
we leaned heavily on their advice and during COVID they went the extra mile to 
give us remote tours of homes. Brad and Cade made sure we were prepared for 
and knew what to expect at every stage of the process. Most importantly, they 
listened to us, got to know what we were looking for, and then gave us the right 
nudges at the right times when they felt the opportunity was right. They integrated 
seamlessly with our lender, were always responsive, and were proactive in offering 
layman's explanations of the complexities involved in making an offer through 
closing.

At the end of the day, Brad and Cade were instrumental in helping us find a home 
that we love. They are downright good people. We'd recommend them to anyone.

- Fort Collins, CO Client

Brad could not have been more attentive and helpful in finding our new home in 
Fort Collins.  We purchased a new construction house and Brad attended to our 
needs as we got through the entire building and closing process, including meeting 
us at the house for every walk through.  I would highly recommend Brad Clarkson!

- Fort Collins, CO Client

- Johnstown, CO Client
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The buying
process

 » Interview Agents

 » Decide on wants/needs: Funnel 

Process

 » Sign Buyer Agency Agreement

 » View properties

 » Make initial offer

 » Offer rejected, countered or 

accepted

 » Meet with lender

 » Provide documents

 » Run credit

 » Obtain pre-approval letter

 » Hire movers

 » Pack your belongings

 » Transfer utilities

 » Final walk through

 » Title

 » Property Insurance

 » Inspection/survey

 » Loan and appraisal approval

 » Bring driver’s license(s)

 » Bring cashier’s check/wire money

 » Sign lender and closing 

documents

 » Exchange keys

Buyer Interview

Showings & Offer

Pre-Approval

Preparing to Move

Contract Deadlines

Closing!

1 2

4 3

5 6
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Buying your 
new home

Unless you are planning to purchase your new home with cash, before 
embarking on the actual buying process, it’s necessary to meet with 
your lender(s) of choice to see what type of loan and loan amount 
work best for you and your budget. Knowing what your limits are by 
getting pre-approved before entering the market allows you to be 
realistic when searching for a home and will put you in the best place 
possible for negotiations.

When we find a house that you’d like to buy, we will do a comparative 
market analysis on the home to make sure its price and value align, 
then we write an offer together and send it to the seller’s agent. At 
this point, one of three things will happen. They might accept the offer 
as it is written, in which case we would move forward to the contract 
process. They could choose someone else’s offer and we would then 
continue our search. Or, they might counter our offer with different 
pricing, terms, and/or conditions, and the negotiation process would 
continue until we arrive at an agreement or decide to continue the 
search process.

Getting Pre-Approved

Our goal is to help you find the right home that aligns with your wants 
and needs, and at the same time, make sure you don’t miss anything 
or pay too much. Our “Funnel Process” will help us accomplish those 
goals through simple elimination to remove those properties that don’t 
work for you and narrow our search to find your perfect home. Once 
we have narrowed your search, we can begin the showing process to 
ensure you see the homes that are the best fit for you.

Funnel Process and Showings

The Offer and Negotiation Process
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Buying your 
new home

Once both parties have agreed to the price and terms and have 
signed the paperwork, we will be under contract and one step closer 
to acquiring your new home! We will then create an interactive buyer 
portal for you where you can track all of your dates and deadlines in 
real-time, as well as ask questions and get prompt responses. Cade, our 
full-time transaction coordinator, will help us ensure all of your deadlines 
are met on time and we get you to the closing table!

We will send you a moving checklist email and you can check our 
“Preferred Vendors” link in the email or visit our site for suggestions of 
companies for your various needs before or after your move. There are 
many resources available here!

Going Under Contract: Dates and Deadlines

Preparing to Move

One week before the closing, we will send you an email invitation 
with all the details you need to know about the big day. We will also 
do a final review of all your contract documents and files to ensure 
everything is in order. We will do a walkthrough with you before 
closing to make sure the property is as it should be and will attend the 
closing with you to answer any questions that may arise.

Closing Day: Welcome Home!
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The search 
process

Once we determine your wants and needs in the funnel process, 
we will set you up for automatic notifications when a new home in 
your search criteria hits the market. Emails can be sent instantly 
or once per day - your choice! Because our area utilizes two 
MLS systems, you will be set up on two portals to make sure you 
don’t miss anything. We can show you any listing on the market, 
regardless of who it’s listed by; whether you find something on 
Zillow or we send it to you, we can set up a showing!

Another easy way to find out about properties is through 
our RE/MAX App, which we will send you a link to 
download (also available in the iTunes and Google Play 

stores). The RE/MAX 
app makes house 
hunting painless 
and actually fun. 
As Boulder Valley’s 
most accurate home 
search tool, this app 
is a must-have for any 
home buyer.

We can use our proprietary software, The Vault, to look at 
properties that are off-market and exclusively available for the 
benefit of RE/MAX Elevate agents and their clients. Use of the 

Vault can give buyers a 
source of additional available 
properties that are not 
accessible to non-RE/MAX 
Elevate clients. This means 
even more properties with 
less competition. 

Homes to Your Inbox

Searching with the RE/MAX App The Vault
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We adhere to the 
most up to date 
COVID protocol.

We want to keep our agents and clients healthy and protect our 
community from COVID-19. To do so, we are not only staying 
up to date with all public health orders and guidelines, but we 
are taking it a step further by participating in Boulder's 5-Star 
Variance Program.

The 5-Star Variance Program  reassures employees and 
customers that businesses are adhering to enhanced guidance 
in other areas. To do so, the program is working with volunteers 
who will help inspect businesses and ensure they are complying 
with standard COVID protocol.
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Giving back 
to our community.
RE/MAX of Boulder stands for community. It's a guiding principle of our company and 
RE/MAX of Boulder is committed to making a local impact. Support for charitable 
causes across runs deep throughout our office. 

Brad Clarkson is highly involved in supporting the local community of Northern 
Colorado through volunteering for Habitat for Humanity and donating to Multiple 
Sclerosis Society and Poudre River Trail Fundraisers. He has served on the boards 
and led fundraising efforts at United Way of Weld County, Greeley/Weld Chamber 
of Commerce, Greeley Country Club, Greeley/Weld Economic Development Action 
Partnership Advisory Board, and many other charitable and nonprofit organizations. 
Brad also established a university endowment for business degree candidates 
specializing in real estate.

In addition, RE/MAX of Boulder is a Miracle Office for Children’s Miracle Network 
and Children’s Hospital Colorado, and Brad is proud to donate to support their best-
in-class care of sick and injured Colorado children through life-saving treatments, 
advanced medical equipment, valuable research, and education.
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Thank you for the opportunity to present an 
overview of our real estate expertise and services. 
We look forward to assisting you with all of your 
real estate needs. Please let us know when we can 
be of service.


